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NOT RATED

Transforming Insurance, One Click at a Time

Go Digit General Insurance Ltd. (GDGIL) has emerged as a dominant force in the
digital non-life insurance sector, leveraging cutting-edge technology to redefine
product design, distribution, and customer experiences. With a strong emphasis
on innovation and transparency, GDGIL, alongside Acko and Navi, collectively
captured a substantial share of Gross Written Premiums (GWPs) in the digital full
stack insurance segment, solidifying its position as the largest player in India,
according to a commissioned RedSeer Report.

Since itsinceptionin 2016, GDGIL has experienced rapid expansion, bolstering its
underwriting efficiency and consistently delivering impressive investment
returns. As of December 31, 2023, the company boasts a widespread distribution
network spanning 24 states and union territories, with partnerships established
with over 61,972 Key Distribution Partners, including individual agents, corporate
agents, brokers, and others.GDGIL's multifaceted distribution strategy, which
includes direct customer engagement through its website and web aggregators,
enables the company to seize pivotal life moments such as vehicle or home
purchases, while overcoming geographical constraints. The company's product
portfolio, comprising 74 active products across various lines of business, caters to
diverse customer needs, blending traditional offerings with innovative solutions.

As of December 31, 2023, GDGIL has served approximately 43.26 million
customers, with substantial traction observed in motor and health insurance
products. Its Gross Written Premiums (GWP) have demonstrated robust growth,
reaching Rs. 66.80 billion and Rs. 72.43 billion for the nine months ended
December 31,2023, and Financial Year 2023, respectively. Moreover, GDGIL enjoys
favorable ratings on platforms like Google and Facebook, reflecting positive
customer sentiment.

Since its inception, GDGIL embarked on a mission to transform the non-life
insurance landscape in India, making insurance products accessible to all
demographics through simplicity and innovation. However, the company
acknowledges the inherent unpredictability of future operating results due to its
limited operating history and the evolving nature of the insurance industry.
Despite this, GDGIL remains committed to adapting to changing market dynamics
and exceeding customer expectations, maintaining its trajectory of growth and
success in the years to come.

Key Financial Data (INR Cr, unless specified)

Premiums Earned Solvency Ratio

Premiums Earned

(Net) YoV G(::\El:)th (%) (%)
FY21 0.9 N.A (122.8) 2.0
FY22 1.0 12.9 (295.9) 2.0
FY23 3.2 219.3 35.5 1.8

Industry Investments

Listing BSE & NSE
Open Date 15 May 2024
Close Date 17t May 2024
Price Band INR 258-272
Face Value INR10
Lot Size 55 shares
Minimum Lot 1 Lot

Fresh Issue 43%
OFS 57%
Issue Size (Amt) INR 2,614.65 Cr
Issue Size (Shares) 96,126,686
shares
QIB Share (%) = 75%
Non-Inst Share (%) 215%
Retail Share (%) 210%
Pre issue sh (nos) 875,842,046
Post issue sh (nos) 917,202,340

: Pre Post

(]

Shareholding (%) %) (%)
Promoter 83.3 73.6
Others 16.7 26.4
TOTAL 100 100

(10.8) 5,590
(15.9) 9,394
1.5 12,668

Source: Ventura Research
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Industry Analysis

India Macroeconomic Overview

India holds the distinction of being the world's fifth-largest economy as of 2023 and
stands out as the fastest-growing among the top ten global economies. As per the
International Monetary Fund, India's nominal gross domestic product (GDP) was
approximately US$ 3.73 trillion in 2023, with projections indicating a rise to US$
5.94 trillion by 2028, marking a compound annual growth rate (CAGR) of about 9.8%
from 2023 to 2028. This growth rate is unparalleled among the top ten economies
globally. India is poised to lead the G20 economies in growth, with an anticipated
annual real GDP growth rate averaging around 6.3% from 2023 to 2028. This places
India among the fastest-growing economies globally, considering the current GDP
rankings.

In the Financial Year 2023, India's non-life insurance penetration rate was recorded
at 1.0%, considerably lower than the global average of 4.0%. This suggests a
considerable scope for growth within the Indian non-life insurance sector.
Additionally, India's non-life insurance density, measured at US$ 23.00 per capita
in FY 2023, is notably lower than that of other countries worldwide, indicating
significant untapped market potential. These figures underscore the opportunities
available for expansion and development within India's non-life insurance market
compared to global benchmarks.

Also, India is witnessing the emergence of a youthful and financially literate
population, accompanied by a rise in purchasing power. With approximately 970
million individuals aged 15-64, this demographic represents roughly 68.0% of
India's total population as of 2023, according to estimates from Redseer based on
data from the Economic and Social Commission for Asia and the Pacific (ESCAP).
Comparatively, the median age for Indians stands at approximately 28.2 years, lower
than the global average of 30.5 years, with the United States and China at 38.1years
and 39.0 years, respectively. Redseer's analysis categorizes Indian households into
fourincome segments: High-income, Upper-middle class, Lower-middle class, and
Low-income, based on annual household income thresholds.

Indian households are experiencing a notable transformation in their income and
consumption patterns, with high-income households projected to exhibit the
fastest growth between 2023 and 2028, at a compound annual growth rate (CAGR)
of 7.2%. By 2028, it is estimated that high-income households will reach 58 million,
constituting approximately 16% of all households in India, a significant increase
from their current share of 12.1%. Concurrently, the middle-class segment,
comprising both upper and lower segments, is expected to grow from accounting
for ~51.1% of all households to ~57.1%, representing over 200 million households by
2028.

As social mobility increases and standards of living improve, households are likely
to augment discretionary spending, including investments in financial products
such as insurance. Additionally, the COVID-19 pandemic has heightened concerns
for health and safety, prompting consumers to prioritize financial security, focusing
on savings, investments, and insurance. India's evolving demographics are
increasingly oriented towards enhancing lifestyle and convenience.The anticipated
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rapid growth in consumption will be propelled by the swift upward mobility of
emerging-income households, which will experience income growth through
urbanization, enhanced access to information, and employment opportunities.

India has withessed remarkable growth in digital adoption, evidentin the increasing
number of internet users, smartphone users, and online transactions. This rapid
digital uptake is anticipated to enhance the penetration and accessibility of
financial services products and other industries for Indian consumers. Factors
contributing to this rapid digital expansion include rising smartphone penetration,
decreasing data costs, innovative technology advancements, and government
initiatives aimed at digitization, with a target of achieving a US$ 1.00 trillion digital
economy by 2025.

Projections indicate that the number of internet users will surge from 800-850
million to 1050-1100 million by 2028, boasting a compound annual growth rate
(CAGR) of 5-7%. Consequently, the number of smartphone users and online
transactors is expected to reach 950-1000 million and 800-850 million,
respectively, by Financial Year 2028. The Indian Ministry of Electronics and IT also
foresees the contribution of the digital economy to the national GDP to escalate
from 10.0% in 2023 to approximately 20.0% by 2026, driven by the increased
proliferation of digitization across the government and the broader ecosystem.

Company Highlights

e Go Digit General Insurance Limited has demonstrated exceptional growth in
Gross Written Premium (GWP) over the years, with a significant increase from
INR 1,041 millionin FY18 to INR 72,430 million in FY23

e Digit has settled a substantial number of claims since its inception, with 1.72
million claims settled as of the end of 9M FY2024. This showcases the company's
commitment to providing efficient and timely claim settlements

e The company's Assets Under Management (AUM) have shown steady growth,
increasing from INR 55,901.1 million in FY2021 to INR 149,090.1 million in 9M
FY2024. This growthin AUM reflects the company's strong financial positionand
investment strategies

¢ Digit's technology-enabled Point of Sale channel has contributed to its
operational efficiency and customer service. With a Point Of Sales Person base
of 58,532 and digital integration with partner networks, Digit has enhanced its
distribution footprint and customer reach

e Over the past 6+ years, the company has substantially scaled its business,
attaining a strong market share in Total and Motor insurance. With a diverse
product portfolio, a large customer base, numerous partnerships, and high
customer satisfaction rates, Digit has cemented its position as a prominent
player in the insurance industry
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Growth Strategy

e Focus on GWP Growth - Digit has consistently focused on Gross Written
Premium (GWP) growth, as evidenced by its impressive increase in GWP over the
years. This growth strategy involves expanding its market presence, introducing
new products, and enhancing customer acquisition

e Technology Integration - Digit has embraced technology across its business
functions, operating with a technology-enabled business model. This strategic
approach not only enhances operational efficiency but also improves customer
experience and service delivery. By leveraging technology, Digit aims to
streamline processes, enhance customer interactions, and stay ahead in the
competitive insurance industry

e Product Diversification- Digit has diversified its product portfolio to cater to
various insurance needs. By offering a wide range of insurance products in
segments such as Motor, Health & PA, Fire, and Liability & Others, Digit aims to
capture a larger market share and meet the evolving needs of customers

o Distribution Expansion : Digit has expanded its distribution footprint across 24
out of the 36 total states and union territories in India. With alarge Point Of Sales
Person base and digital integration with partner networks, Digit has enhanced
its reach and accessibility to customers. This distribution expansion strategy
enables Digit to tap into new markets and increase its customer base

e Customer-Centric Approach : Digit's growth strategy is centered around
providing a seamless and customer-centric experience. By focusing on
customer satisfaction, efficient claims settlement, and digital onboarding
processes, Digit aims to build long-term relationships with customers and
enhance its brand reputation

Investment Rationale

e Strong Growth Potential: Digit has demonstrated significant growth in Gross
Written Premium (GWP) over the years, showcasing its ability to capture market
share and expand its business. With a focus on innovation and customer-centric
offerings, Digit is well-positioned to capitalize on the growing insurance market
in India

e Diversified Product Portfolio: The company offers a wide range of insurance
products across various segments such as Motor, Health & PA, Fire, and Liability &
Others. This diversified product portfolio not only caters to different customer
needs but also mitigates risks associated with concentration in a single product
category

e Technology-driven Operations : Digit operates with a technology-enabled
business model, leveraging digital solutions to enhance operational efficiency and
customer experience. By embracing technology, Digit differentiates itself in the
market and stays ahead in the rapidly evolving insurance industry

e Strong Financial Performance:Digit has shown robust financial performance with
steady growth in Assets Under Management (AUM) and a high rate of customer
satisfaction. The company's efficient claims settlement process and strong
relationships with partners contribute to its financial stability and growth
prospects
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Key Concerns

e Market Competition: The insurance industry in India is highly competitive, with
both established players and new entrants vying for market share. Digit faces
competition from traditional insurers as well as emerging Insurtech companies,
which could impact its ability to maintain or expand its market position

e Regulatory Environment: The insurance sector is subject to regulatory oversight
and changes in regulations can impact the operations and profitability of
insurance companies. Adapting to regulatory requirements and compliance
standards may pose challenges for Digit, especially in a dynamic regulatory
environment

e Claims Management: Efficient claims management is crucial for an insurance
company's reputation and financial performance. A high volume of claims or
challenges in claims settlement processes could strain the company's resources
and affect customer satisfaction levels

e Investment Risks: Insurance companies often invest premiums to generate
returns and maintain solvency. Fluctuations in the financial markets or economic
conditions can pose investment risks for insurance companies like Digit,
impacting their investment income and financial stability

e Technological Disruptions : Go Digit relies heavily on technology for its
operations, and disruptions or cybersecurity threats could disrupt its business
operations and affect customer trust. Investing in robust cybersecurity measures
and staying ahead of technological advancements is crucial for mitigating these
risks
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Issue Structure and Offer Details

The Go Digit IPO is a book-built offering valued at Rs 2,614.65 crores. This consists
of a fresh issue of 4.14 crore shares, totaling Rs 1,125.00 crores, and an offer for sale
of 5.48 crore shares, amounting to Rs 1,489.65 crores.

Issue Structure
Investor Category Allocation No. of shares
offered
QiB Not more than 75% of the Offer 72,095,015
NIl Not less than 15% of the Offer 14,418,003
Retail Not less than 10% of the Offer 9,612,669

Number of shares based on a higher price band of INR 272
Source: Company Reports
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Go Digit General Insurance Ltd financial summary and analysis

Figin INR Bn (unless specified)
Income Statement

Operating Profit/(Loss)

YoY Growth (%)

Income from Investments

Other Income
Provisions (Other than Taxation)
Other Expenses

PBT
YoY Growth (%)

Tax Expense
PAT
YoY Growth (%)

Balance Sheet
Sources of Funds
Share Capital
Reserves and Surplus
Fair Value Change Account
Shareholders
Policyholders
Borrowings

Total

Investments

Loans

Net Current Assets

Debit Balance in Profit and Loss Account

Total

FY21
(185.5)
66.9
0.0
0.0
42

(122.8)
NA

0.0
(1228)
NA

824.7
9713.1

50.2
2.9

0.0
1,850.9
5,430.2
0.0

(4,302.8)

645.0
1,850.9

FY22 FY23 @ Figin INR Bn (unless specified)

(3750)  (663)
NA NA
815 1052
a7 294

0.0 0.2
0.0 0.0
22 36
(959) 355
NA NA
0.0 0.0

(959) 355

NA NA

8500 8747

19751 23836
84.4 86.9
05 23

0.0 0.0
20190 33474
02474 12,3891
0.0 0.0
(7417.7) (10,109.6)
0409 9053
20190 33474

Operating Ratios (%)
Investment yield
Commission Ratio
Combined Ratio
Expense ratio
Claims Ratio
Solvency Ratio

EPS ()

Profitability Ratios (%)
Return On Net Worth
Net Earning Ratio

Operating Profit Ratio

Net Expense Ratio
Retention Ratio

Valuation

Total AUMs

Sector wise Exposure of AUM (%)
Sovereign

Housing and Infrastructure
Banking and Finance

Money Market and Mutual Funds
Others

Dividend Yield %

P/EPS (x)

P/AUM (x)

FY21 FY22 FY23

69 62 63
26 38 24
1094 1127 107.4
28 U8 378
740 740 672
20 20 18
NA (20) (28)

(108) (159) 15
(63) (87) 07
(95) (11.0) (13)

354 387 402
812 794 816

5,590 9,394 12,668
1000 1000 100.0
539 538 704
293 284 21
118 128 66
36 42 20
14 08 09
00 00 00
NA 1479 (127)
(00) (0.0) 00

Source: Ventura Research
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Disclosures and Disclaimer

Ventura Securities Limited (VSL) is a SEBI registered intermediary offering broking, depository and portfolio management services to clients. VSL is member of BSE, NSE
and MCX-SX. VSL is a depository participant of NSDL. VSL states that no disciplinary action whatsoever has been taken by SEBI against it in last five years except
administrative warning issued in connection with technical and venial lapses observed while inspection of books of accounts and records. Ventura Commodities Limited,
Ventura Guaranty Limited, Ventura Insurance Brokers Limited and Ventura Allied Services Private Limited are associates of VSL. Research Analyst (RA) involved in the
preparation of this research report and VSL disclose that neither RA nor VSL nor its associates (i) have any financial interest in the company which is the subject matter of
this research report (ii) holds ownership of one percent or more in the securities of subject company (iii) have any material conflict of interest at the time of publication
of this research report (iv) have received any compensation from the subject company in the past twelve months (v) have managed or co-managed public offering of
securities for the subject company in past twelve months (vi) have received any compensation for investment banking merchant banking or brokerage services from the
subject company in the past twelve months (vii) have received any compensation for product or services from the subject company in the past twelve months (viii) have
received any compensation or other benefits from the subject company or third party in connection with the research report. RA involved in the preparation of this
research report discloses that he / she has not served as an officer, director or employee of the subject company. RA involved in the preparation of this research report
and VSL discloses that they have not been engaged in the market making activity for the subject company. Our sales people, dealers, traders and other professionals may
provide oral or written market commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions expressed herein. We may have
earlier issued or may issue in future reports on the companies covered herein with recommendations/ information inconsistent or different those made in this report. In
reviewing this document, you should be aware that any or all of the foregoing, among other things, may give rise to or potential conflicts of interest. We may rely on
information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas within us, or other areas, units, groups or affiliates of VSL.
This report is for information purposes only and this document/material should not be construed as an offer to sell or the solicitation of an offer to buy, purchase or
subscribe to any securities, and neither this document nor anything contained herein shall form the basis of or be relied upon in connection with any contract or
commitment whatsoever. This document does not solicit any action based on the material contained herein. It is for the general information of the clients / prospective
clients of VSL. VSL will not treat recipients as clients by virtue of their receiving this report. It does not constitute a personal recommendation or take into account the
particular investment objectives, financial situations, or needs of clients / prospective clients. Similarly, this document does not have regard to the specific investment
objectives, financial situation/circumstances and the particular needs of any specific person who may receive this document. The securities discussed in this report may
not be suitable for all investors. The appropriateness of a particular investment or strategy will depend on an investor's individual circumstances and objectives. Persons
who may receive this document should consider and independently evaluate whether it is suitable for his/ her/their particular circumstances and, if necessary, seek
professional/financial advice. And such person shall be responsible for conducting his/her/their own investigation and analysis of the information contained or referred to
in this document and of evaluating the merits and risks involved in the securities forming the subject matter of this document. The projections and forecasts described in
this report were based upon a number of estimates and assumptions and are inherently subject to significant uncertainties and contingencies. Projections and forecasts
are necessarily speculative in nature, and it can be expected that one or more of the estimates on which the projections and forecasts were based will not materialize or
will vary significantly from actual results, and such variances will likely increase over time. All projections and forecasts described in this report have been prepared solely
by the authors of this report independently of the Company. These projections and forecasts were not prepared with a view toward compliance with published guidelines
or generally accepted accounting principles. No independent accountants have expressed an opinion or any other form of assurance on these projections or forecasts. You
should not regard the inclusion of the projections and forecasts described herein as a representation or warranty by VSL, its associates, the authors of this report or any
other person that these projections or forecasts or their underlying assumptions will be achieved. For these reasons, you should only consider the projections and forecasts
described in this report after carefully evaluating all of the information in this report, including the assumptions underlying such projections and forecasts. The price and
value of the investments referred to in this document/material and the income from them may go down as well as up, and investors may realize losses on any investments.
Past performance is not a guide for future performance. Future returns are not guaranteed and a loss of original capital may occur. Actual results may differ materially
from those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice. We do not provide tax advice to our
clients, and all investors are strongly advised to consult regarding any potential investment. VSL, the RA involved in the preparation of this research report and its associates
accept no liabilities for any loss or damage of any kind arising out of the use of this report. This report/document has been prepared by VSL, based upon information
available to the public and sources, believed to be reliable. No representation or warranty, express or implied is made that it is accurate or complete. VSL has reviewed
the report and, in so far as it includes current or historical information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. The
opinions expressed in this document/material are subject to change without notice and have no obligation to tell you when opinions or information in this report change.
This report or recommendations or information contained herein do/does not constitute or purport to constitute investment advice in publicly accessible media and should
not be reproduced, transmitted or published by the recipient. The report is for the use and consumption of the recipient only. This publication may not be distributed to
the public used by the public media without the express written consent of VSL. This report or any portion hereof may not be printed, sold or distributed without the
written consent of VSL. This document does not constitute an offer or invitation to subscribe for or purchase or deal in any securities and neither this document nor
anything contained herein shall form the basis of any contract or commitment whatsoever. This document is strictly confidential and is being furnished to you solely for
your information, may not be distributed to the press or other media and may not be reproduced or redistributed to any other person. The opinions and projections
expressed herein are entirely those of the author and are given as part of the normal research activity of VSL and are given as of this date and are subject to change without
notice. Any opinion estimate or projection herein constitutes a view as of the date of this report and there can be no assurance that future results or events will be
consistent with any such opinions, estimate or projection. This document has not been prepared by or in conjunction with or on behalf of or at the instigation of, or by
arrangement with the company or any of its directors or any other person. Information in this document must not be relied upon as having been authorized or approved
by the company or its directors or any other person. Any opinions and projections contained herein are entirely those of the authors. None of the company or its directors
or any other person accepts any liability whatsoever for any loss arising from any use of this document or its contents or otherwise arising in connection therewith. The
information contained herein is not intended for publication or distribution or circulation in any manner whatsoever and any unauthorized reading, dissemination,
distribution or copying of this communication is prohibited unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure Document for Capital
Market and Derivatives Segments” as prescribed by Securities and Exchange Board of India before investing in Securities Market.

Ventura Securities Limited - SEBI Registration No.: INH000001634

Corporate Office: I-Think Techno Campus, 8" Floor, ‘B’ Wing, Off Pokhran Road No 2, Eastern Express Highway, Thane (W) — 400608
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